
voestalpine Metsec is the UK’s biggest construction specialist cold roll forming company and part of the largest globally leading

steel and technology group. Established over 90 years ago, voestalpine Metsec is owned by the voestalpine Group. The Group has

500 companies and locations in 50 countries on 5 continents with €15.1 billion revenue and 48,800 employees.

REGIONAL SALES MANAGER (YORKSHIRE AND MIDLANDS) – SFS – FRAMING DIVISION

EXTERNAL JOB VACANCY

Reports to: Sales Director – Framing Division

Location: Head Office based in Oldbury, West Midlands, United Kingdom (UK)

Your assigned business regions will be Yorkshire and the Midlands

Your ideal location will be East Midlands / South Yorkshire

Hours of work: Monday to Thursday 8.30am to 5.00pm with half hour lunch break each day and 8.30am to 1.30pm with no lunch

break on Friday of each week – 37 hours in total, paid monthly

Metsec’s Framing Division provides lightweight, fast track galvanized steel building solutions, which are assembled on site as infill
walling or load bearing structures.  As the market leader in Structural Steel Framing solutions to the Construction Industry, you will
be dealing with projects in the Residential, Education, Health and Commercial markets. This position is a pivotal role within Metsec’s
commercial team, responsible for driving sustainable revenue growth, market penetration and strategic supply chain relationships
across the Structural Framing Systems business.

Person specification

» Sales experience within structural framing, light gauge steel, offsite / MMC & core structural construction products

» Strong track record of managing large-value complex projects

» Experience working at framework, alliance or national account level

» Commercially astute, confident and relationship-driven

» Excellent organisational abilities to manage workload and territory coverage

» Initiative to meet targets independently and as part of a team

» Computer literacy skills and able to communicate at all levels

» Must possess a full driving licence

» Must be eligible and able to prove you can work in the UK as the Company does not hold a sponsorship licence.

Your responsibilities

» Contribute directly to the divisional and group commercial strategy

» Translate strategic objectives into clear regional and national sales plans

» Provide commercial insight to support pricing, segmentation and market positioning

» Build and strengthen long-term supply chain partnerships, not transactional relationships

» Position Metsec as a reliable delivery partner, a technically competent problem-solver and a commercially consistent supplier

» Work alongside procurement teams to secure preferred supplier, framework and alliance agreements

» Administration, reporting and attendance to internal sales meetings.

Post date: Friday 11th September 2026

Package: Competitive salary, Commission, Company car, Mobile phone, IT support package, Company pension scheme,

Health cash plan, Life assurance, 33 days holiday (including statutory days), discounted gym membership, cycle to

work scheme, employee assistance programme, plus more

To apply: We look forward to receiving your CV at metsec.hr@voestalpine.com

NO RECRUITMENT AGENCY ASSISTANCE REQUIRED FOR THIS JOB VACANCY

voestalpine Metsec is an equal opportunities employer

voestalpine Metsec plc
www.metsec.com


